
The Real Cost
of Selling 
Your Home
8 hidden costs for a 
homeowner getting their 
home “sale-ready”



Selling your home
 People often move for various reasons. For example: work, 
to downsize, to move on to a new home, or because their 
financial situation has changed.

Whatever the reason, selling your home can be a stressful 
and expensive task, filled with obstacles and barriers hard to 
prepare for. Unforeseen costs and expenses can pile up. The 
decision to sell your home is essential, and preparing it for the 
real eastate market is critical in that process.

To help prepare you for those costs, this short simple guide 
was written to highlight the 8 hidden costs for a homeowner 
getting their home “sale-ready.”



Of the numerous hidden costs involved in selling your home, 
8 specific expenses stand out as the most important and — 
ironically  — the most forgotten:

1. Bringing the Home to Selling Condition

2. Realtors’ Commissions

3. Staging

4. Property Taxes

5. Lawyer Fees

6. Ending a Mortgage

7. Cost of Moving

8. Tax Implications of Selling

This guide highlights each of these costs and how they can 
impact the actual cost of selling your home.



1. Bringing the Home 
to Selling Condition
 When considering selling their home, the first question 
most people ask themselves is, “what do I need to do to 
this place to sell it?” While a hot market can sometimes lure 
homeowners into believing that any home can sell in any 
condition, there are always minor improvements that can 
significantly impact how quickly the house sells and for what 
price.

Small projects can lead to small renovations that can snowball 
into larger renos and ballooning costs. 

According to the 2020 CIBC Home Renovations Poll, 34% 
of Canadians planned to renovate their homes that year, 
budgeting $10,211 on average. Among those who completed 
recent renovations, 39% went over budget – demonstrating how 
out-of-control renovations can get.



2. Realtors’ Commisions
 Sellers not only pay the commission fee for their own 
realtor, but the buyer’s as well. Generally, the total cost is 
between 3-7.5% in BC, but you can sometimes negotiate a lower 
rate. GST is also added on top of this fee, taking a large sum 
straight out of your wallet.

Here’s what that may look like, depending on the selling price of 
the property:

Commissions/FeesSelling Price*

$331,000 - Average cost of home in Halifax, NS 

$410,000 - Average cost of home in Calgary, AB

$479,000 - Average cost of home in Ottawa, ON

$870,000 - Average cost of home in Toronto, ON

$1,036,000 - Average cost of home in Vancouver, BC $41,440

$34,800

$19,160

$16,400

$13,240

*2020 Average Home Prices as reported by the CREA (Canadian Real Estate Association)



3. Staging
 There’s a reason why staging has become such a popular 
business. Because it sells houses.

Stagers have an artistic view of a home and a fresh viewpoint. 
They can see your home from a buyer’s perspective and furnish 
it in a way that “touches” people emotionally to influence a 
purchase.

Depending on the size of your home, you can expect to pay 
anywhere between $3000-$10,000+ for a professional stager.



4. Property Taxes
 Any property taxes that are due on the home up to closing 
have to be paid. If the seller has prepaid any of these taxes, that 
portion will apply to the new homeowner.

In some regions of Canada, property taxes can reach as high as 
$37 per $1,000 of assessed property value. On a home worth 
$500,000, that’s a whopping $18,500 per year that you may 
need to cover additionally.



5. Lawyer Fees
 When you sell, you need a lawyer. It’s a necessary part 
of the process, but what purpose do the lawyers serve in the 
process? The lawyer is expected to discharge the title and 
mortgage, verify that all prepaid expenses are returned and 
essential personal services  — like utilities, internet etc. — are 
cleared. In addition to this, they also handle the actual financial 
transaction.

This service provided by the lawyer can cost up to $1,200 plus 
GST and, if some of the funds are coming from a trust or other 
fund, there are additional fees for that disbursement.

These small transactional fees can add up quickly when coming 
from such an expensive and skilled trade.



6. Ending a Mortgage
 If your mortgage is in a “closed” state, it can incur previously 
unknown fees. If you sell your home before your “closed” 
mortgage matures, in some instances, there are additional 
fees  — some totalling as much as three months of mortgage 
payments — as well as discharge fees of anywhere between 
$200 to $300.

7. Cost of Moving
 Just as the quality of a moving service can fluctuate wildly, 
so too can the cost. While the brave may move themselves, it 
can be a daunting, exhausting and stressful process.

If you commit to having a company come in and box, pack and 
move your belongings, the cost can add up quickly;

Average Price RangeSize of House Estimated Time to Move

1 Bedroom House

4+ Bedroom House

3 Bedroom House

2 Bedroom House

3-5 Hours

5-7 Hours

7-10 Hours

10+ Hours

$260-$655

$525-$900

$735-$1,300

$1,048-$2,600

*Costs and estimates as provided by Homestars



8. Tax Implications 
of Selling
 In most cases, you won’t pay tax on the money you make 
from selling your home. This would be the case if it were your 
principal residence every year since you bought it.

You may generate an income with your home. If that’s the case, 
you must report the sale of your home on your tax return. For 
example, if you rented part or all of the property while you 
owned it, you must pay tax on the net proceeds of the sale.



 These 8 hidden costs of preparing a home to be sold 
often catch homeowners off-guard and hold them back 
financially. While the additional costs can be avoided in some 
cases, it is impossible to avoid increasing fees.

So what can a homeowner who wants to sell do?

Selling your home privately can be a solution that helps 
homeowners more than anyone else, all while keeping the 
money of the transaction in your pocket. Private sales have 
been an option for a long time, but they are quickly growing in 
popularity as home-owners look for alternatives. 

RealtorPrivate Sale

No Multiple Showings

No Renovations

No Staging

No Commissions Commissions between 2-6%

Staging a home for showings is common and costly

Renovations are typically required to bring the home 
up to standard and often cost more than anticipated 

Multiple Showings



Think a private sale could be the right fit for you? 

Have a no-obligation call with our friendly local team.
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 We sold our home to BC House Buyer 
and they made what could have been a 
stressful and difficult process as seamless 
as could be. Julie and Darren really listened 
and care passionately about their jobs. Their 
calming manner and knowledge of the process 
really put our minds at ease.

-Marie P

 Great company to deal with. Quick 
and easy process. The BC House Buyer team 
helped me out and took the time to look into 
my property. Amazing customer service and a 
company that truly cares.

- Frankie T.

 We called BC House Buyer and they 
sent someone to tour our home. They were 
really kind and understanding of our situation 
and made us an offer on paper that same 
day. Highly recommend these folks as an 
alternative to listing your house.

- Scott F.

 A great experience. Quick replies and 
simple process. Received an offer within a 
week of requesting information. No stress and 
quick solution for “difficult properties.” Will 
recommend to people looking for a simple 
process to sell.

- Jasmine B.

Our local team has helped hundreds of people just like you sell 
their house the stress-free way.

604-256-4066


